Comparable Verification

* Be familiar with your subject and comps before you call. *

Property Address:  _____________________ Confirmation Date: _____________________  

Start with the following:

· Your name 

· That you are with Valuation Appraisals, Inc.

· Confirm that the house sold for $ ____________, on________________ (closing date). 

· Did the house sell for more than it listed for? If so, why? Were there seller concessions or points? _________________________________________________

· If there are seller concessions, down payment assistance or seller paid points listed in MLS, confirm them. 

· Concessions, down payment assistance or points______________________

· Are these included in the sales price? _________________________

· If there are seller points paid, confirm the new loan amount $__________________

· (If applicable based on Listing History) Explanation of long marketing times/DOM? Price changes? __________________________________________________________________

__________________________________________________________________________
· “Is there anything else I should know about the house or the financing that I can’t see on MLS?”

Quality/Quantity of the following items:
· Basement: Finished or Unfinished? Typical? Quality of finish? _______________________

__________________________________________________________________________

· Any updates on the house? What? When? Get specifics. ________________________

__________________________________________________________________________

· Any views? 

· Positive influences: Greenbelt, open space, mountains, golf course, water features, or other? ____________ Influence on value? _______________

· Negative influences (external obsolescence): Traffic, commercial or other? ___________ Influence on value? _______________

· Any upgrades? List out items better than normal for the area: _________________________

__________________________________________________________________________

· On a scale of 1 to 10, how would the Realtor rate their house? ________________________

· Compare to subject: e.g., “My house has green carpet and appliances. How did your sale compare to this?”

________________________________________________________________________________________________________________________________________

· Anything special or unique about the house?

· What did the Realtor think was the house’s strongest selling point? …weakest selling point?

____________________________________________________________________________________________________________________________________________________

· Was the house rented? ______ How much? _________ Will it be rented? ______ How much? __________

* Be polite and don’t forget to say thank you for their time. This can be a great marketing opportunity. Send a thank you note to those Realtors that are extremely helpful. *

Other Questions or Notes: 
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